SEGMENT 2 « MINDSET

Givers Gain

PRACTICAL TAKEAWAY
Before the next meeting, identify one specific way you can add value to someone in this room — not a

referral, but something else. An introduction, a resource, a piece of knowledge. Do it with no expectation
attached.

Who I'm giving to

Type of value (intro / resource / knowledge / other)

Specifically what I'll do

When I'll do it by
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